Script for sales meetings

1. First 5-10 minutes talk about personal things we have in common (stalk him on SM before the meeting)
2. DISCOVERY STAGE. Ask information about them. What sells good, what does not sell good and why. How much money are they making with their strategy…
3. PRESENTATION STAGE. Present you PP with screenshots of their website vs sucessful website.
Comment them about what they are doing good, wrong and good again (sandwich method). 
Compare themselves with other competitive brand.
Explain what we’ll do for solving their mistakes
4. THE CLOSE. Ask them if we were competent, if we individuated their problems and we can give them the solution. And last ask them if they’re ready to get a step forward. 
Say your price and shut the fuck up (who speaks first loses)
